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Opportunities Abound for
Singapore Offshore Business

S ingapore has bolstered its stance as a regional (re)insurance hub by developing 
its offshore insurance fund business, which has delivered significant growth and 
favorable results over the past decade.  The country continues to draw increasing 

numbers of reinsurers and underwriters to write risks across the region. 

Singapore’s insurance market is comprised of the Singapore Insurance Fund (SIF), 
which governs Singapore policies for insurers, and the Offshore Insurance Fund (OIF), 
which governs offshore policies for insurers. Fundamentally, Singapore’s developed 
domestic market and established structures have paved the way for development of the 
country’s offshore business, which has been further encouraged by the government’s 
push to position the country as a financial services center.  Traditional commercial risks 
across Asia, such as property, marine, cargo and hull, offer substantial prospects, while 

Exhibit 1
Singapore Non-Life – Offshore Insurance Fund Company Type (1990-2013)
Total number of direct insurers, reinsurers and captive insurers. 
Number of Insurers 1990 2000 2009 2010 2011 2012 2013*
Direct Insurers 60 56 64 63 66 70 72
Reinsurers 31 47 27 27 29 28 28
Authorised Reinsurers1 0 0 6 6 6 5 6
Captive Insurers 45 51 63 60 61 61 62
*As of Sept. 4, 2013
1 Authorized reinsurers provide insurance services in Singapore without a physical presence.
Source: Monetary Authority of Singapore

Exhibit 2
Singapore Non-Life – Singapore Insurance Fund vs. Offshore Insurance Fund
Comparison of loss ratio, underwriting results and operating results. 
(SGD Millions)

Loss Ratio 2008 2009 2010 2011 2012
Singapore Ins Fund - Total Industry 58% 56% 55% 56% 54%
Offshore Ins Fund - Total Industry 55 63 64 242 46
Offshore Ins Fund - Direct Insurers 71 59 61 399 27
Offshore Ins Fund - Reinsurers 59 62 67 224 55

Underwriting Results 2008 2009 2010 2011 2012
Singapore Ins Fund - Total Industry $152 $261 $276 $233 $346
Offshore Ins Fund - Total Industry 95 166 19 -6498 665
Offshore Ins Fund - Direct Insurers -52 -21 -21 -2,491 256
Offshore Ins Fund - Reinsurers 147 186 40 -4,007 409

Operating Results 2008 2009 2010 2011 2012
Singapore Ins Fund - Total Industry $1 $573 $496 $277 $649
Offshore Ins Fund - Total Industry 54 407 106 -6023 715
Offshore Ins Fund - Direct Insurers -141 12 -34 -2,459 181
Offshore Ins Fund - Reinsurers 195 395 140 -3,565 535
Source: Monetary Authority of Singapore 
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coverage for energy and oil, trade credit, financial and other casualty risks also repre-
sent growing areas. Reinsurance has been a major driver of offshore business growth in 
Singapore, with the expansion of international reinsurers and Asian participants. 

Apart from 2011, which saw big catastrophe losses, the OIF has consistently delivered 
favorable financial performance.  The OIF posted operating profit of SGD 715 million 
(USD 569 million) in 2012, compared with SGD 649 million for the SIF, according to the 
Monetary Authority of Singapore (MAS). Loss ratios for offshore business have ranged 
between 46% and 64% since 2008, except in 2011.  This track record of favorable per-
formance for the OIF presents positive prospects as Asian markets gain momentum, 
aided by the region’s low insurance penetration and economic development.  

Promising Hub Stance
For many foreign companies, the attraction of Singapore is not just the domestic mar-
ket, but also the opportunities and convenience the country offers as a regional Asia-
Pacific hub.  Almost all international insurers, reinsurers and brokers have established 
a presence in Singapore.  The World Economic Forum ranks Singapore as the second 
most competitive global economy. MAS has been eager to promote the country’s posi-
tion as a financial services hub, given its sophisticated regulatory environment and legal 
system, tax incentives, good quality facilities and services, and talent pool. 

Singapore was among the first jurisdictions in Asia to introduce a risk-based capital 
framework, which is being reviewed under the new International Association of Insur-
ance Supervisors standards and relevant aspects of Solvency II.  In 2004, Singapore’s 
government simplified the registration process for non-resident reinsurers to encour-
age development as a reinsurance center.  Looking ahead, MAS wants to develop global 
underwriting capacity and expertise in reinsurance, specialty insurance and headquar-
ters capabilities, and catalyze innovative insurance solutions. 
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Exhibit 3
Singapore Non-Life – Gross Premiums Written (2008-2012)
Singapore Insurance Fund vs. Offshore Insurance Fund 
(SGD Millions)

Source: Monetary Authority of Singapore
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Historically, Singapore has 
been an important center 
for Asian insurance, par-
ticularly for marine and 
hull lines, given its close 
ties with shipping and 
oil-related businesses in 
the region.  To make Sin-
gapore an attractive domi-
cile for ship owners and 
traders, the government is 
offering incentives such 
as the Approved Interna-
tional Shipping Enterprise 
(AIS) scheme with up to 
10 years of tax exemption 
on income for qualified 
shipping companies. Hull 
and liability accounts for 
12.4% and cargo accounts 
for 6% of total offshore 
gross premiums, respectively. Five of the 13 International 
Group of Protection & Indemnity Clubs have a presence 
in Singapore, and the majority of Lloyd’s Asia syndicates 
write marine cargo business. 

Singapore’s geographic and historical position as a 
regional trade and shipping port have fostered offshore 
business development as the Asia-Pacific risk landscape 
grows more complex and interconnected.  The country 
has enhanced its capacity and capability to write large 
and complex risks across Asia. Its overseas funds have 
been growing faster than domestic funds during the past 
decade. Singapore is well placed to become the regional 
hub for global reinsurers that have their regional offices 
based in the city. 

Thriving Offshore Business
More than a decade ago, Singapore’s offshore insurance 
fund had already surpassed its domestic fund. In 2001, 
the OIF reported gross premiums of SGD 2 billion, com-
pared with SGD 1.8 billion for the SIF.  As a result of strong business prospects in the 
Asia-Pacific region, more underwriters from London, Bermuda and North America have 
come to Singapore offering products and capacity.  Japanese companies such as Tenet 
Sompo, MSIG and Tokio Marine also write significant offshore business in Singapore. 

Singapore’s offshore insurance sector posted compound annual growth of 14.3% in 
gross premiums for the five years through 2012, compared with 6.7% for the SIF.  The 
offshore market is driven by reinsurance, direct insurance and captive insurers, which 
accounted for 55%, 28% and 17% of total premiums in 2012, respectively.  The growth is 
not only being driven by the transfer of business from other international underwriting 

Exhibit 4
Singapore Non-Life – Gross Premiums Written for Offshore 
Insurance Fund by Company Type (2008-2012)
(SGD Millions) 

Source: Monetary Authority of Singapore
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Exhibit 5
Singapore Non-Life – Top 10  
Offshore Insurance Funds –  
Direct Insurers (2012)
Ranked by gross premiums written.
(SGD Millions)

Rank Company
Gross 

Premiums

1 Lloyd's Asia Scheme $578.9

2 First Capital 201.4

3 RSA Insurance 151.7

4 Allianz Global C&S 95.1

5 India International 89.9

6 AIG Asia 69.6

7 Allied World Assurance 61.8

8 Zurich Insurance 60.9

9 Tenet Sompo 53.8

10 Euler Hermes Deutschland 52.4
Source: Monetary Authority of Singapore 
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hubs to Singapore, but also by the true expansion of businesses across the region. 

In Singapore, the majority of offshore insurance businesses underwrite risks in the Asia-
Pacific region or on a worldwide basis. In general, business growth has been driven 
by economic expansion, along with foreign and regional participants’ geographic and 
portfolio diversification. Property insurance has exhibited the strongest growth among 
all business lines, driven by robust regional manufacturing, infrastructure and trading 
activities. 

Under the offshore fund business, direct insurers posted the highest compound annual 
growth rate of 26% over the five years through 2012, followed by reinsurers at 12% 
and captive insurers at 9%. Notably, there is an overlap between direct and reinsurance 
sectors under the offshore funds, as direct insurers mostly write regional and global 
reinsurance risks.  The largest offshore direct insurer, Lloyd’s Asia Scheme, represented 
30.5% of direct insurers’ gross premiums. Bermuda-based underwriters, including Allied 
World,  Axis Specialty, XL Group and other international players such as First Capital, a 
subsidiary of Toronto-based Fairfax Financial Holdings, have also driven direct insurers’ 
premium growth. 

The top three offshore direct insurers – Lloyd’s Asia Scheme, First Capital and RSA – 
accounted for nearly half of total offshore gross premiums in 2012. Property, and hull 
and liability are their two biggest lines in terms of gross premiums. India International, 
which is owned by India’s five state-owned insurers, ranks among the top five market 
leaders, with hull and liability as its biggest line. 

Lloyd’s Asia Scheme has been one of the driving forces behind the growth of the OIF over 
the past decade. Lloyd’s Asia currently has 18 service companies representing 21 syndi-
cates, up from three service companies in 2004. It commenced operations in Singapore 
in 2000, and its presence there was part of its growth plan to attract business not reached 
via the London market.  The syndicates have increased not just premium volume but also 
the variety of products in their portfolios. In 2012, Lloyd’s Asia wrote USD 434 million 
of business, with 70% reinsurance and 30% insurance, up from USD 178 million in 2008.  
Approximately 90% of the business is offshore, although Lloyd’s Asia also writes domestic 
specialty lines for the Singapore market.

Eyeing Reinsurance Growth in Asia
Singapore continues to attract new reinsurance capacity driven not only by reinsurers’ 
diverse portfolios, but also the lure of growth in Asia.  The market is experiencing a true 
expansion in reinsurance rather than a simple shifting of underwriting locations from 
London and Bermuda to Singapore.  Asia-Pacific represented 14% of global reinsurance 
non-life gross premiums written in 2012, compared with 13% for London and 14% for 
Bermuda. 

In the past five years, property business has driven overall growth of reinsurance in Sin-
gapore. Property is the major line, representing 75% of reinsurers’ total gross premiums, 
according to MAS. Following disastrous catastrophe losses in 2011, including floods in 
Thailand,  Japan’s Tohoku earthquake and New Zealand’s Christchurch earthquakes, 
property business has grown even faster in the 2011-2013 period amid post-event 
hardening. Overall, the property market remains attractive for reinsurers, particularly 
in Japan,  Australia and New Zealand, which are traditionally big markets in Asia with 
significant exposure to natural perils.  The proportion of reinsurance on the offshore 
fund’s total gross premiums dropped to 55% in 2012 from 62% in 2008. Offshore direct 
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insurers, which also write substantial 
reinsurance, have taken up an increasing 
share of offshore business.

Apart from Singapore Re, which was 
established in 1973 as a quasi-national 
reinsurer, all registered reinsurers in 
Singapore are wholly or mostly foreign 
owned. Global and regional reinsurers 
have mapped out growth strategies in 
Asia, fueling Singapore’s reinsurance 
expansion. In 2012, South Korea’s Sam-
sung Re became the latest entrant into 
Singapore’s reinsurance market. Over 
the past few years, more Bermuda-based 
underwriters have set up business in 
Singapore, along with other international 
reinsurers from Europe, the United 
States,  Australia and other Asian countries.  An increasing proportion of business once 
placed in London has shifted to Singapore, and Australian and New Zealand businesses 
increasingly go to Singapore rather than London. In terms of reinsurance gross premi-
ums by country,  Australia accounted for 21%, followed by China at 16% and Japan at 
14%, according to MAS. 

Singapore’s reinsurers presented favorable loss ratios in the range of 55% to 67% for the 
five years through 2012, apart from 2011’s major catastrophe losses.  The top three rein-
surers,  Asia Capital Re, IAG Re and Allianz Re, together accounted for 45% of total gross 
premiums. Many companies are looking to grow in Asia’s emerging markets with Singa-
pore as a regional base. New entrants and capacity continue to enhance competition in 
Singapore for most reinsurance lines. However, growth in exposures and the need for 
capital due to regulatory changes have absorbed some surplus capacity.  

Asian reinsurance appears primed for further expansion, driven by increased aware-
ness of catastrophe risks, particularly after frequent incidence of severe events, along 
with fundamental growth of primary insurance due to low penetration and economic 
development. Singapore is the leading reinsurance market in the Association of South-
east Asian Nations (ASEAN). Increasing trade and investment activities across ASEAN 
countries have raised demand for reinsurance. In addition to traditional property lines, 
marine and energy lines offer substantial room for further growth in Singapore, as well 
as agriculture, casualty and specialty risks in the region. 

Biggest Captive Domicile in Asia-Pacific
Captive insurance has contributed to Singapore’s offshore business. Since the 1980s, the 
city has developed to serve corporations for alternative risk management in the Asia-
Pacific and global markets.  As the largest Asia-Pacific domicile, Singapore has licensed 
66 captives and currently has 62 captive insurers. Single-parent captives are the princi-
pal type of captive in Singapore.  They are owned and controlled by one company and 
formed to insure or reinsure the risk of the parent and related companies.  Among the 
attractions for captives are offshore insurance business incentives and tax exemption. 

Singapore’s captive insurance market posted compound annual growth of 9% for the 
five years through 2012. Captive insurers reported gross premiums of SGD 1.14 billion 

Exhibit 6
Singapore Non-Life – Top 10 Offshore 
Insurance Funds – Reinsurers (2012)
Ranked by gross premiums written.
(SGD Millions)

Rank Company Gross Premiums
1 Asia Capital Re $619.6

2 IAG Re 604.3

3 Allianz SE 477.6

4 Swiss Re 353.2

5 Everest Re 331.1

6 Odyssey Re 234.5

7 Munich Re 162.6

8 SCOR Re AP 151.1

9 Partner Re SE 136.1

10 XL Re 85.3
Source: Monetary Authority of Singapore 
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in 2012; property was the biggest line with gross premiums of SGD 786 million.  The 
loss ratio for captives stood at 36% in 2012, with the property line at 12%.

Property damage, business interruption and general liability are the main risks covered 
by Singapore’s captive insurers.  The country is seeing more interest in professional 
lines as a number of larger financial institutions have captives in the market. 

Similar to other captive markets, the drivers for captive formations in Singapore and 
Asia are risk retention financing; flexibility in product design and funding for uninsur-
able and difficult-to-place risks; and access to other markets such as reinsurance and 
local pool arrangements.

Asia-Pacific companies’ use of captives has remained constant at about 5% to 6% of total 
captives worldwide over the past five years. Nevertheless, there has been an increasing 
interest in captives from corporations in Singapore,  Taiwan, South Korea, the Philip-
pines, Indonesia and China regarding this alternative risk management solution. 

A.M. Best’s Rating Perspective 
Singapore is classified under A.M. Best’s Country Risk Tier 1 category (CRT 1), which is 
assessed under three categories of risks: economic, political and financial system. CRT 1 
is the lowest tier, denoting a stable environment with the least proportion of risk, while 
CRT 5 is the highest tier.  Singapore has relatively low levels of economic, political and 
financial system risk. 

The Singapore market is well regulated, with early adoption of a fairly stringent risk-
based capital regime.  The RBC framework was first introduced in 2004 and is now 
being reviewed in light of evolving market practices and global regulatory develop-
ments. Generally, the RBC system requires companies to hold capital against their risk 
exposures, and the framework captures most of the material risks such as market, 
credit, underwriting and concentration risks. 

In general, companies need to show good returns to support growth of their business. 

Exhibit 7
Singapore Non-Life – Captive Insurers' Gross Premiums by 
Line of Business (2008-2012)
(SGD Millions) 

Source: Monetary Authority of Singapore
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Most companies have presented a solid record of favorable results, except for 2011, 
when the industry was hit by major catastrophic events, particularly flooding in Thai-
land. Some companies required additional capital from sources other than organic sur-
plus, such as capital injections and new investments to replenish capital after the 2011 
losses.  Their risk-adjusted capitalization had returned to adequate levels. 

Business generated from the region continues to present robust opportunities for Singa-
pore offshore insurers to grow. Managing volatility is the greatest risk that can influence 
business results due to the nature of the business and the scope of coverage.  Therefore, 
companies have to consider different underwriting risk, catastrophe risk and increased 
complexity of more diverse insurance portfolios across the region.

Exhibit 8
Singapore – A.M. Best-Rated Companies
Ratings as of Oct. 7, 2013.
AMB 
Number Company Ultimate Parent ICR

Outlook/ 
Implication FSR

Outlook/ 
Implication

91421 AIG Asia Pacific Insurance Pte. Ltd. American International Group, Inc. a Stable A Stable
78461 Asia Capital Reinsurance Group Pte. Ltd. ACR Capital Holdings Pte. Ltd. a- Stable A- Stable
88853 China Taiping Insurance (Singapore) Pte. Ltd. China Taiping Insurance Group Co. a- Stable A- Stable
91957 ECICS Limited IFS Capital Limited a- Stable A- Stable
89433 First Capital Insurance Limited Fairfax Financial Holdings Limited a Stable A Stable
91577 Samsung Reinsurance Pte. Ltd. Samsung Fire & Marine Insurance Co., Ltd. a Stable A Stable
88684 SCOR Reinsurance Asia-Pacific Pte. Ltd SCOR SE a+ Stable A Stable
91559 SHC Insurance Pte. Ltd. See Hoy Chan Sdn. Berhad a- Stable A- Stable
85224 Singapore Reinsurance Corporation Limited a- Stable A- Stable
91708 Starr International Insurance (Singapore) Pte. Ltd. Starr International Company, Inc. a Stable A Stable
86781 United Overseas Insurance Limited United Overseas Bank Limited a+ Positive A Positive 
Source:                          Best’s Statement File – Global
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